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EXECUTIVE SUMMARY

Beyond Basic Protection:

Term life insurance covers you for 20-30 years—excellent for young families. But what if you
want lifetime protection that never expires? What if you want insurance that builds
substantial cash value you can access while alive? What if you're thinking about estate
planning and leaving a tax-efficient legacy?

Whole life insurance isn't for everyone. It's 3-5x more expensive than term life. But for high
net worth individuals, business owners, and legacy-focused families. It's an unmatched
financial tool combining:

e Permanent protection (coverage for life, not just 20 years)

e Cash value accumulation (6-9% annual growth, accessible while alive)
o Estate planning (tax-free death benefit to heirs)

e Forced savings (wealth you can't easily squander)

Our Solution: Whole Life Insurance

A permanent life insurance policy that covers you until death (no matter when that occurs)
while building substantial cash value over decades. Premium investments grow tax-
advantaged, creating wealth you can borrow against or surrender. At death, heirs receive death
benefit tax-free—often 2-3x what you paid in premiums.

Key Benefits
e Lifetime Coverage — never expires (unlike term life at age 60-80)
e Cash Value Growth — 6-9% annual growth, accessible through loans/withdrawals
e Estate Planning Tool — tax-free inheritance for heirs
e Wealth Preservation — protection against creditors (in some structures)
e Dividend Potential — participating policies share in company profits
e Tax Relief — premiums qualify for 15% relief (max Ksh 60,000/year)

Investment

From Ksh 150,000/year for Ksh 10M permanent coverage. Note: This is indicative rate, actual
premiums vary by age, health, provider and other premium factors.

Who This Is for:

High net worth individuals (Ksh 500K+/month income), successful business owners, estate
planners, those wanting permanent protection + wealth accumulation
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TAX BENEFITS

Insurance Premium Relief (Section 31, Income Tax Act - Updated Dec 2024)
15% relief on whole life insurance premiums:

Relief rate: 15% of premiums paid

Maximum relief: Ksh 5,000 per month (Ksh 60,000 per annum)
Applies to life insurance policies for self, spouse, or child
Claimed when filing annual tax returns

Practical Example:

Annual whole life premium: Ksh 180,000

Tax relief (15% of Ksh 180,000): Ksh 27,000

Maximum claimable: Ksh 27,000 (within Ksh 60,000 annual cap)
Effective premium after relief: Ksh 153,000

Death Benefit & Cash Value - Tax Advantages

o Death benefit: Paid to heirs completely tax-free (no matter the amount)

e Cash value growth: Accumulates tax-deferred while in policy

o Policy loans: Borrowed funds are tax-free

e Surrender proceeds: May be partially taxable (gains above premiums paid)

This makes whole life an extremely tax-efficient wealth transfer vehicle.

YOUR SITUATION AS A HIGH NET WORTH
INDIVIDUAL

Typical Client Profile:

Age: 35-55 years

Income: Ksh 500,000-2,000,000+/month

Net Worth: Ksh 20M-100M+ (properties, businesses, investments)
Family: Spouse, children, possibly extended family obligations
Concern: Estate planning, legacy creation, tax-efficient wealth transfer

Why Term Life Isn't Enough for You:

Scenario: Successful Business Owner, Age 45
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Current Situation:

o Term life coverage: Ksh 25M (expires age 65)
e Net worth: Ksh 80M (business, properties, investments)
e Monthly income: Ksh 1.2M

The Problems:
1. Term Life Expires When You're Most Likely to Die:

Your Ksh 25M term life ends at 65

But 75% of deaths occur after age 65

If you die at 72: Family gets Ksh 0 from life insurance

Your Ksh 80M estate goes through probate (3-7 years, 15-30% legal costs)

2. Estate Tax Exposure:

e Your Ksh 80M estate may face future estate taxes (if Kenya implements)
« International assets already subject to estate taxes
o Legal fees and probate costs: Ksh 12M-24M

3. No Liquidity at Death:

o Assets tied up (land, business, properties)
o Family needs immediate cash for funeral, debts, living expenses
o Forced asset sales at distressed prices

What You Actually Need:

Permanent protection that covers you at 72, 85, or 95
Immediate liquidity at death (Ksh 20-50M cash within 60 days)
Tax-efficient wealth transfer to heirs

Cash value you can access for opportunities while alive

HOW WHOLE LIFE INSURANCE WORKS

The Structure
Component 1: Permanent Death Benefit

Coverage amount: Ksh 10M-50M+ (you choose)
Never expires — covers you until death at any age
Tax-free pay-out to beneficiaries within 45-60 days
No renewal, no term limits, no medical re-exams

Component 2: Cash Value Accumulation
e Portion of premiums builds cash value (like savings)

o Grows at 6-9% annually (conservative, guaranteed growth)
o After 10-15 years: substantial cash value (50-70% of premiums paid)
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e You can access via loans or withdrawals while alive
Component 3: Dividends (Participating Policies)

Some whole life policies pay annual dividends

Dividends based on insurer's investment performance

Can be: taken as cash, reduce premiums, buy additional coverage, or reinvested
Historical dividend rates: 1-3% additional annual growth

Cash Value Example
Profile:

Age 40, monthly premium Ksh 15,000 (Ksh 180,000/year)
Death benefit: Ksh 20M

Term: Whole life (until death)

Annual tax relief: Ksh 27,000

Effective annual premium after relief: Ksh 153,000

Cash Value Growth:

Year Premiums Paid Cash Value Death Benefit Can Borrow
5 Ksh 900,000 Ksh 450,000 Ksh 20M Ksh 350,000

10 Ksh 1,800,000 Ksh 1,200,000 Ksh 20M Ksh 1,000,000
15 Ksh 2,700,000 Ksh 2,300,000 Ksh 20M Ksh 2,000,000
20 Ksh 3,600,000 Ksh 3,800,000 Ksh 20M Ksh 3,400,000
30 Ksh 5,400,000 Ksh 7,200,000 Ksh 20M Ksh 6,500,000

Tax Relief Benefit Over 30 Years: Ksh 27,000/year x 30 = Ksh 810,000 total savings
At Death (Any Age):

o Family receives: Ksh 20,000,000 tax-free

e Ifyou die at 70 (30 years in): You paid Ksh 5.4M (net cost Ksh 4.59M after relief),
family gets Ksh 20M

e Return: 335% gain, all tax-free

Accessing Cash Value While Alive
Option 1: Policy Loans

Borrow against cash value (typically up to 90%)

Interest rate: 6-8% (competitive)

No credit checks, no approval process (it's your money)

Use for: business opportunities, children's education, emergencies
Loan reduces death benefit if unpaid

Option 2: Partial Withdrawals

e Withdraw portion of cash value

SIMON MUCHIRI +254 117 575 648 | +254 750 611 664



e Reduces death benefit proportionally
e Not all policies allow this

Option 3: Surrender Policy
e Cancel policy, receive full cash value

o Lose death benefit protection
e Only if you no longer need coverage

WHOLE LIFE vs TERM LIFE: THE COMPARISON

Side-by-Side (Age 40, Male, Ksh 10M Coverage)

Feature Whole Life
Annual Premium Ksh 180,000
Coverage Duration  Lifetime
Premium Changes Fixed forever

Term Life (20 Years)

Ksh 38,000

20 years only

Fixed for term, then expires

Cash Value Yes (6-9% growth) None

Can Borrow Against  Yes No

Dividends Possible No

Tax Relief Yes (15%, max Ksh 60K/year) Yes (15%, max Ksh 60K/year)
If You Outlive Policy Impossible (covers lifetime) Get nothing back

Estate Planning Value Excellent Limited

Total Paid (20 Years) Ksh 3,600,000 Ksh 760,000

Cash Value at Year 20 ~Ksh 3,800,000 Ksh 0

Tax Relief (20 years) Ksh 540,000 Ksh 114,000

Who Should Choose What?
Choose Term Life If:

e Young family (25-40), tight budget
Choose Whole Life If:

High income (Ksh 500K+/month)

Interested in cash value accumulation
Estate planning priority
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Need maximum coverage now (Ksh 20-50M)
Temporary needs (until mortgage paid, children independent)
Can't afford Ksh 150,000-500,000/year premiums

Want policy loans as financial flexibility tool
Comfortable with higher premiums for lifetime benefits

Want permanent coverage (especially past age 65)



Best Strategy for Many:

e Term life for maximum coverage during high-need years (ages 30-55)
o Whole life for permanent estate planning coverage (Ksh 10-20M)
o Converts some term to whole life later when income higher

COVERAGE STRUCTURE & PRICING
Whole Life Premium Ranges (2025 Market)

Coverage Age 35 Annual  Age 45 Annual  Cash Valueat  Tax Relief (20

Amount Premium Premium Year 20 years)

Ksh 5M Ksh 85,000 Ksh 110,000 ~Ksh 1,900,000 Ksh 255,000
Ksh 10M Ksh 160,000 Ksh 210,000 ~Ksh 3,800,000 Ksh 480,000
Ksh 20M Ksh 310,000 Ksh 410,000 ~Ksh 7,500,000 Ksh 900,000
Ksh50M  Ksh750,000  Ksh1,000,000  ~Ksh 18,500,000 ‘<N 1,200,000

(max cap)
Premiums for non-smoker, standard health. Smokers pay 30-50% more.

Types of Whole Life Policies

1. Traditional Whole Life (Non-Participating)

Fixed premiums, fixed death benefit

Guaranteed cash value growth (5-6%)

No dividends

Simple, predictable
Best for: Conservative planners wanting guarantees

2. Participating Whole Life (With-Profits)

Fixed premiums, death benefit can grow

Guaranteed cash value growth (5-6%) + potential dividends (1-3%)
Share in insurer's profits

Higher potential returns (7-9% total)

Best for: Those wanting upside potential with guarantees

3. Limited-Pay Whole Life

Pay premiums for limited period (10-20 years), coverage lifetime

Higher annual premiums but finish paying early

Example: Pay Ksh 400K/year for 15 years, covered for life with no more premiums
Best for: High earners wanting to "pre-pay" coverage

4. Single Premium Whole Life

e One large upfront payment (e.g., Ksh 5M)
e Immediate coverage + cash value
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« No ongoing premiums
e Best for: Those with lump sums (inheritance, business sale)

MY ROLE AS YOUR INDEPENDENT FINANCIAL
ADVISOR:

Help you assess your estate planning needs and financial situation

Help you design optimal coverage structure (amount, type, payment term)
Compare providers for best value over your lifetime

Integrate with broader estate plan (wills, trusts etc.)

Monitor policy performance over decades

Assist with policy loans when needed

Guide beneficiary updates as family changes

Maximize tax relief benefits annually

No Advisory Fees

You pay nothing for my services- providers pay my commission. You pay the same premium
direct or through me—Dbut gain sophisticated estate planning integration and lifetime policy
management.

REAL CLIENT SUCCESS STORIES

Case 1: Dr. Omondi — Estate Planning Success
Profile:

Age 50, surgeon, monthly income Ksh 800,000
Net worth: Ksh 60M (properties, investments)
Family: Wife, 3 adult children

Whole life policy: Ksh 30M coverage
Annual premium: Ksh 550,000

Tax relief: Ksh 60,000/year (maximum cap)
Effective premium: Ksh 490,000/year

The Strategy:
e Purchased at age 50 to ensure estate liquidity
o Estate mostly illiquid (rental properties, land)
« Children would fight over assets or forced to sell at low prices
e Whole life provides immediate Ksh 30M cash at death

20 Years Later (Age 70, Still Alive):

e Premiums paid: Ksh 11,000,000
o Taxrelief received: Ksh 1,200,000 (Ksh 60K x 20 years)
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e Net cost: Ksh 9,800,000
e Cash value: Ksh 15,000,000
o Death benefit: Ksh 30,000,000

Business Opportunity (Age 68):

Borrowed Ksh 8M from cash value (policy loan)

Invested in medical equipment for private clinic

Clinic generates Ksh 200K/month profit

Repaying loan from clinic profits

Death benefit reduced to Ksh 22M (if dies with unpaid loan)

Estate Plan:

e When Dr. Omondi dies: Family receives Ksh 22M-30M immediately (tax-free)
e Cash available for:

o Funeral expenses

o Estate taxes/legal fees

o Equal distribution to 3 children without selling properties

o Properties preserved for long-term family wealth

Dr. Omondi's Reflection:

"I don't need life insurance for income replacement—my kids are grown. But my Ksh 60M
estate is tied up in land and buildings. When I die, they'd need to sell at bad prices to pay estate
costs and divide fairly. The Ksh 30M whole life solves this. Plus, | borrowed Ksh 8M from cash
value to start my clinic. It's insurance AND a wealth-building tool. The tax relief saved me Ksh

1.2M over 20 years—that paid for 2+ years of premiums."

Case 2: The Kamau Family — Multi-Generational Wealth
Profile:

Mr. Kamau, age 45, successful business owner

4 young children (ages 12, 9, 6, 3)

Net worth: Ksh 120M (family business, properties)
Purchased 4 whole life policies: Ksh 10M each child
Total annual premium: Ksh 640,000 (Ksh 160K per policy)
Tax relief: Ksh 60,000/year (maximum cap)

Effective annual cost: Ksh 580,000

The Innovation: Each child has Ksh 10M whole life policy:
e Mr. Kamau pays premiums (Ksh 160K/year each)

o Coverage lasts each child's lifetime
o Cash value grows from age 10 to 65+ (55+ years accumulation)
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Projections Per Child (from age 10-65):

Age Premiums Paid Cash Value Death Benefit
25 Ksh 2,400,000 Ksh 3,200,000 Ksh 10M
40 Ksh 4,800,000 Ksh 8,500,000 Ksh10M
55 Ksh 7,200,000 Ksh 16,000,000 Ksh 10M
65 Ksh 8,800,000 Ksh 22,000,000 Ksh 10M

The Family Wealth Strategy:
Age 25 (University Graduation):
o Each child borrows Ksh 2M from their cash value

o Start businesses, buy first properties
e Repay slowly over 10-15 years

Age 40 (Mid-Career):

e Cash value: Ksh 8.5M each
o Financial security, additional business capital available

Age 65 (Retirement):

« Each child has Ksh 22M cash value
e Can surrender for retirement capital OR
o Keep for their own children’s inheritance (Ksh 10M death benefit)

Multi-Generational Impact: Mr. Kamau's one-time decision to pay Ksh 640K/year (net Ksh
580K after relief) creates:

Immediate protection (Ksh 40M total if he dies young)
Each child has Ksh 22M at retirement

Grandchildren inherit Ksh 10M per parent
3-generation wealth cascade from single decision

Tax Benefit: Ksh 60,000/year x 55 years = Ksh 3,300,000 total tax relief across the policies
Mr. Kamau's Vision:

"I don't want my children dependent or fighting over my business. Each has their own Ksh 10M
whole life policy. By age 65, that's Ksh 22M cash value each—enough to retire comfortably. If

they die young, their kids get Ksh 10M. I'm building dynasty wealth, not just protecting myself.
The tax relief makes this strategy even more affordable.”

Case 3: Susan — Business Continuity Insurance
Profile:
e Age 42, co-owner logistics company (50% stake with partner James)

e Business valued: Ksh 40M (Susan's 50% = Ksh 20M)
o Family: Husband, 2 children
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e Whole life policy: Ksh 20M
e Annual premium: Ksh 310,000

o Tax relief: Ksh 46,500/year

o Effective premium: Ksh 263,500

The Problem: If Susan dies:

Family inherits 50% business share

But James can't afford to buy them out (Ksh 20M cash)
Family can't run logistics business

Forced business sale at distressed prices

The Solution (Cross-Purchase Agreement):

e Susan has Ksh 20M whole life (beneficiary: James)

e James has Ksh 20M whole life (beneficiary: Susan's estate)

o If Susan dies: James receives Ksh 20M, buys Susan's shares from family
o Business continues, family gets fair value immediately

Additional Benefit: After 15 years (Susan age 57):

Cash value: Ksh 6,500,000

Susan borrowed Ksh 5M from cash value

Used to expand business (bought 3 new trucks)
Business value increased Ksh 12M from expansion
Repaying loan from business profits

Tax Benefit Over 15 Years: Ksh 46,500 x 15 = Ksh 697,500 total relief

Outcome:
e Business protected from partner death
e Cash value used to grow business
o Family secured regardless of Susan's death timing
o Tax relief reduced effective cost significantly

ESTATE PLANNING INTEGRATION

Why Whole Life is Essential for Estate Planning
Problem 1: Illiquid Estates
Most wealthy Kenyans' estates are:
e Land (can't divide easily, takes months/years to sell)
e Businesses (forced sale destroys value)

o Properties (rental income stops, selling takes time)

Solution:
Whole life provides immediate liquidity (Ksh 20-50M cash within 60 days, tax-free)
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Problem 2: Estate Costs
o Legal fees: 5-15% of estate value
e Probate process: 3-7 years in Kenya
o Potential estate taxes (if implemented)
o Family living expenses during probate

Solution:
Death benefit pays these costs without touching estate assets

Problem 3: Unequal Inheritances

e One child runs family business, others don't
e How to compensate fairly?

Solution:
Business-involved child inherits business; others receive life insurance proceeds

Problem 4: Creditor Protection In some structures, life insurance protected from creditors

FREQUENTLY ASKED QUESTIONS

Q: Why is whole life so much more expensive than term?

A: You're paying for lifetime coverage (not just 20 years) PLUS building cash value. It's
insurance + forced savings combined. However, tax relief reduces your effective cost by
15%.

Q: Can I convert term life to whole life later?

A: Yes, most term policies have conversion options (no medical exam). But converting at age
60 is expensive. Better to start whole life younger if you know you want it.

Q: What if I can't afford premiums later?

A: Options: (1) Use cash value to pay premiums, (2) Reduce death benefit/lower premiums,
(3) Surrender policy and receive cash value.

Q: How is cash value taxed?

A: Cash value growth is tax-deferred while in policy. Policy loans are tax-free. Death benefit
is tax-free. Surrenders may be partially taxable (gains above premiums paid).

Q: Should I buy whole life instead of investing separately?
A: Depends. Aggressive investors getting 15%+ returns elsewhere don't need whole life. But

whole life gives guaranteed 6-9%, forced savings, AND death benefit—unique combination.
Plus tax relief on premiums.
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Q: Can cash value exceed death benefit?

A: In very old age (90+), yes. At that point, policy becomes endowment (you receive cash
value).

Q: What happens if insurer goes bankrupt?

A: Insurance Regulatory Authority protects policyholders. Choose AA-rated insurers for
maximum security on multi-decade commitments.

Q: How do I claim the tax relief?

A: Claim when filing annual tax returns on iTax:
Relief: 15% of premiums paid

Maximum: Ksh 5,000/month (Ksh 60,000/year)

Keep premium payment receipts and policy documents
Can be claimed for policies on self, spouse, or child

YOUR NEXT STEP

Is Whole Life Right for You?

Answer These Questions:

1. Is your monthly income Ksh 500,000+? (Can you afford Ksh 150,000-500,000/year
premiums?)

Do you need coverage past age 65-70? (When term life expires?)

Is your estate mostly illiquid assets? (Land, business, properties?)

Do you want wealth accumulation with guarantees? (6-9% vs. volatile stocks?)

Are you thinking multi-generational wealth? (Legacy for children, grandchildren?)

gkrwmn

If you answered YES to 3+ questions, whole life makes sense.
Get Your Estate Planning & Whole Life Custom Quote Now - Contact Me Today

Simon Muchiri — IRA Licensed Insurance & Financial Advisor
Comely Global Insurance Agency Ltd

C Phone: +254 117 575 648 | +254 750 611 664

& Email: simon@comelyglobalconsulting.com

& Website: https://comelyglobalconsulting.com

"Whole life insurance isn't for everyone—it's for those thinking beyond themselves. It's for
legacy builders, multi-generational wealth creators, and those who want their death to be a
financial blessing, not burden. Plus, with 15% tax relief reducing your premiums, building this
legacy is more affordable than you think. If that's you, let's talk.” - Simon Muchiri, Comely
Global Insurance Agency Ltd
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This document is for informational purposes and does not constitute medical or legal advice.
Premiums and benefits are subject to insurer underwriting and regulatory approval.
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